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WHAT MAKES TECH COMPANIES WIDELY SUCCESSFUL
The success of various tech giants continues to rise with the advent of the digital era. In the age 
where online connectivity, automation, and convenience triumphs as customer needs, software and 
applications that deliver just that quickly rise in popularity. 

Now, tech companies’ success and huge breakthroughs during recent years doesn’t necessarily come 
as a surprise. We were due for innovative breakthroughs a long time ago, and society appreciates 
the entrepreneurs who see the world differently, allowing them to come up with new ideas and 
technological breakthroughs. 

And the services that the tech industry has provided to the masses has proven the importance and 
value of tech companies. But what are the secrets behind tech companies’ successes? After thorough 
research, here are a few insights that come vis-à-vis with tech companies’ successes.

Due to the rising numbers of tech companies worldwide, tons of investors are being more cautious 
on which solutions to invest in. Some tech companies think they’re disrupting the competition, when 
they’re simply mimicking the competitors’ product and adding their own flare to it. In truth, most tech 
startups aren’t disrupting anything. Rather, they’re improving services, apps, and products because 
they understand what their customer really needs. If you’re a tech company that found yourself 
growing slower by the year, this month’s newsletter might help bring you back to the ground and help 
you focus on what really matters when it comes to growing a successful business.



MSP Insight

The consumers come first

Tech companies value their customers and clients. They emphasize client needs and try to fill the 
gap using their solutions. They put their client’s best interest first and foremost to achieve long term 
success. And they tend to mold business models around how their product will benefit the user. A 
company’s success depends on how consumers react to their products, and they know that.

Technicality overpowers marketing

Prioritizing the services and credibility of their product over marketing is what major tech companies 
focus on. You’ll see tons of false advertisements online, and that’s something a bound-to-be successful 
tech company will never do. Tech companies will spend years perfecting the product before launching 
it to the masses, and before starting the marketing process.

A great marketing strategy can never cover a mediocre product. Tech companies value their consumers. 
Covering-up would not benefit their consumers, therefore it would not add to their growth either.

Value relationship rather than competition

The difference with other companies that you see in your local malls/stalls is that they compete with 
each other in every aspect. Trying to supersede one another. Tech companies value partnership and 
co-relation with their competitors for them to achieve mutual growth. Instead of trying to dethrone a 
competitor, they build networks, that in return spearhead their success.

They lead the market that they are in

Instead of blindly following or mimicking what their competitors try to provide to potential clients and 
customers. They choose to innovate and come up with a product that will disrupt the competition. 
Improvement and high-quality services are what tech companies tend to focus on. Leading in their own 
field of services, utilizing what their networks have to offer, they go back to having their consumers’ 
best interests in mind.

In conclusion, tech companies’ huge breakthroughs are due to them maximizing resources that 
they already have. They focus on what the goal is rather than trying to build off what they see from 
competitors. Tech companies also know how to approach and fill the needs of their clients and 
consumers’ needs. Which is what the majority of companies need to consider. Their strategies of getting 
ahead may not be the only way to success. 
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STARTING TOOLS FOR TECH STARTUPS  
Every business has starting tools that will allow them to maximize employee productivity and further 
develop their business. There’s no need for complicated or expensive tools. What matters is that the 
tool is comprehensible and can be used without having to go through extensive training. Simplicity 
is highly important because of the fast-paced environment of tech startups, where time is a valuable 
resource and micromanaging is unnecessary. 

Here are essential starting tools for tech companies that you might want to invest in.

Trello

Trello is a project management system that 
startups use to disseminate tasks and deadlines 
to their employees. It’s easy to manipulate, 
and members of the board can check their 
progress and status through the said tool. 
Creating a checklist and even uploading files and 
attachments for the team to view in one click. 
They even have a mobile application that you 
can use on the go.

Google Drive

Google is essential for the majority of huge 
companies, with an initial investment for a 
domain. Think about investing a small portion 
of your capital for a system that can be used in 
different forms. Easily collaborate on documents 
and projects with just one click, another aspect 
of Google is that its visibility for the team is 
beyond compare.
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Slack

Slack is a communication system that can be 
subdivided into channels and groups to easily 
ping your employees. They even offer calls and 
uploading of small documents, your company 
can be grouped in smaller entities and as the 
CEO, you have visibility over these groups. 
Updating and sending newsletters has never 
been easier.

Canva

Being skilled in Adobe Photoshop will need a lot 
of training and practice for aspiring designers. 
Canva, on the other hand, has a user-friendly 
interface that can be utilized and maximized for 
beginners. There is a variety of options that you 
can choose from. Investing in adobe is not a bad 
idea as well, but why not try to invest in a free 
tool that showcases the same features first?

Hootsuite

Hootsuite can manage your social media 
platforms in one tool. Since social media 
marketing has already been a valued aspect in 
today’s society, Hootsuite has become a blessing 
in disguise. Easily go through platforms at the 
end of your fingertips. 

MeetEdgar

Just like Hootsuite, MeetEdgar is a social media 
platform that can easily manipulate posts 
added. The only difference and important aspect 
that this application has to offer is that it can 
also automatically repost previously posted ads. 
This can generate traffic that your startup surely 
needs. Marketing strategies try to maximize 
traffic to generate income and potential clients.

HelloSign

This tool can generate e signatures on the go. 
Think about contracts and infractions that are 
needed for employee development and growth 
in a paperless atmosphere. The tool is also 
accredited to secure the privacy of contracts and 
papers that you would have printed.

Aweber

Aweber is an email marketing application that 
can track subscribers and track their emotional 
preferences about their behavior with the emails 
that you send. Easily promote your brand and 
revise templates that would suit their taste and 
interest.

FreshBooks

This web-based application can track and 
analyze invoices and expenses. Making it easy 
for price packaging and scaling your business. 
Accounting has never been this easy.

To sum it up, these tools are essential in maximizing productivity and product management that can 
be used by any startup. Especially for tech companies that have yet to manipulate their productivity. 
These suggestions are not the only tools out there, just keep in mind that applications are used to easily 
manage your business, they do not exist to do your work for you.
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GENERATING EFFECTIVE MARKETING STRATEGIES 
Marketing strategies and sales platforms are vital for all tech companies leading in the online 
atmosphere. How they generate income from traffic and ads that easily attract potential customers and 
clients. Tech companies even utilize email marketing and social media advertisements to spearhead 
their cause.

There are things to remember as you embark on marketing strategies, here are some points to consider 
as you do so.

Know your Goal

For you to maximize every aspect of gaining a niche ahead of your competitors, you would need to 
know your goal. What are you trying to achieve and what are the necessary steps that you would need 
to take to reach the target? The best approach in finding your goal would be starting from the largest 
idea narrowing it down according to feasibility and ease. 
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Establish your brand

Your brand is what your company/business stands for and aims to provide. Your brand also marks 
impression and sets expectations of what your consumers will gain from your company. Marketing 
strategies will dwell on showcasing and emphasizing your brand. If you choose not to establish this, 
your marketing platform would have no basis and the end result will not favor your company.

Focus on Blogs

Blogs vital for online businesses and are important in marketing strategies. Blogs have this personal 
touch and interaction that readers and potential clients/customers look forward to. Your blogs should 
also focus on what your product and services offer, thinking from the customers’ perspective. What 
would they want to invest in? Why is your product/service better than the others?

Utilize Public Relations

Another marketing strategy that tech companies should venture in is public relations, where you build 
networks and partners with leading competitors. We used the term competitors since they have similar 
attributes to the product/service that you offer. However, if you can team up or partner with these 
competitors, it can actually aid in the success and growth of your company.

Maximize Email Marketing

Email marketing focuses on traffic, as a tech company, you would want to maximize and utilize this 
platform. There is no better way to showcase your technological advancement then traffic and online 
marketing, a strategy that most tech companies would use.

Boost your social media presence

Twitter, Facebook, and Instagram are only a few examples of social media platforms that can aid in 
the success of your company. Ads and posts can definitely spread the presence of your services. How 
companies use social media is a different story, comments, posts, reviews, and testimonials are shared 
on this platform for companies to present what they have to offer.

It can be a challenge to generate a marketing strategy that would fit your business/company. Planning 
this is already a step forward as you embark on the journey of success. Use these points to aid in the 
success of your marketing platforms. 
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DAILY HABITS OF SUCCESSFUL FOUNDERS 
The majority of startups and young entrepreneurs aim to become successful in one way or another. 
They aim to be like their icons/idols that they deem worthy of looking up to. This article aims to provide 
you with detailed routines and practices that successful founders have done to serve as an inspiration 
to others.

Start a routine

Routine practices sound absurd, quite frankly, they sound bland. Do take into consideration that 
routines promote consistency. Successful founders have their own regimens of day-to-day activities 
that spearhead their growth. Think of a routine that would generate ideas and support the team to 
actively produce high-quality products and services.

Always begin with the most difficult task

The moment that you are challenged with the most difficult task in your plan, everything else will seem 
easier. Successful founders have used this to easily manipulate projects and schemas that they have 
set for the day, month, or even within the year. This would empower you to power through the simple 
hurdles since you have already surpassed the most difficult one.

Meditation can help

As a successful founder, you have a lot on your plate. It would sometimes overwhelm you and even 
demotivate you in moments where you get breakdowns and setbacks. Meditation and relaxation aids 
in avoiding cognitive overload, as a young entrepreneur this can surely assist you in thinking of fresh 
ideas and practices. Strategic planning and goal orientation will be overshadowed with stress if you 
don’t relax or take a break.
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Track your progress

As you venture into the world of financial freedom, the battlefield of young entrepreneurs and 
businessmen. You have to keep track of your progress. This will help you push yourself beyond your 
limits. The moment that you settle for what you have already attained, that’s when you get stuck, or 
even worse fail. Tracking your progress also boost your self-esteem, it can also be a way of finding the 
root cause or weakness of your company.

Keep your team motivated

Your business will never grow on its own, you would have to involve a team of experts that have the 
same goals and dreams as you. Now for them to excel in the field that you have involved them in, you 
would have to keep them motivated. How so? Feedback and criticisms can surely boost morale, parties 
and team buildings also help. Successful founders have found it prominent that their teams’ success 
was key in their achievement.

Be open to learning

Learning never stops, there will always be room for improvement and growth. Once you stop seeking 
improvement and development, only then will you limit yourself from your full potential. No one is the 
best overnight, and no one can learn the entirety of a business in a year or so. There will be setbacks, 
and there will always be something new to invest and dive into. Make it a pivotal aspect to always learn 
to achieve more.

All these practices and routines can surely aid in your success but remember that the most important 
thing for you to be successful is to start today. Don’t wait around for a miracle, you will not be 
successful if you do not drive yourself to be. Your achievements are just around the corner, all you have 
to do is take that step forward.
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